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Introduction : 
 
Julie Badaoui :  
What are the major trends shaping the future of wealthy entrepreneurs? And what risks do 
they face when transferring their wealth or expanding their business internationally? 
HSBC Private Banking, for the second consecutive year, has conducted its Global 
Entrepreneurial Wealth Report. Over 1800 entrepreneurs across 10 key markets were 
surveyed to answer these questions. 
 
To better understand these trends and their impacts, I am pleased to speak today with 
Aurélien Drain, Senior Private Banker at HSBC Private Banking. 
 
Julie Badaoui  
Hello Aurélien, 
 
Aurélien Drain    
Hello Julie, 
 
Julie Badaoui   
Can you explain what stands out from this report? Indeed, 78% of the entrepreneurs 
surveyed say they want to keep their business within the family. However, only half of 
them have already anticipated a clear succession plan. 
 
What explains this paradox, and what are the potential risks for these entrepreneurs? 
 
Aurélien Drain  
You're right, the situation is paradoxical. Only one out of two entrepreneurs anticipate the 
sale of their business, but several factors can explain this situation. First, the complexity of 
operations and the need to anticipate as much as possible, whether it's a sale to a third 
party or simply an intrafamily transfer. 
 
The second point is, of course, the need for coordination around the business, whether it's 
with the accountant, the entrepreneur's lawyers, or the bank, which plays a key role in 
supporting business transfers. 
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Julie Badaoui  
Internationalization is also a key factor for businesses. 81% say their international 
connections are essential to their success. How is this reflected? 
 
Aurélien Drain  
Indeed, and particularly at HSBC, the successes of our clients internationally are very 
important. This international aspect is crucial, both for securing business development, 
supply sources, and identifying new strategic partnerships. 
 
This international aspect is also important when it comes to selling the business. It can be  
an excellent opportunity for the sale of the business. 
 
Julie Badaoui  
Another key point highlighted by the report is post-sale. One in three entrepreneurs plans 
an exit in the next 5 years, yet many of them still have difficulties imagining a new role after 
this step. How can we support them? 
 
Aurélien Drain  
Indeed, selling a business is sometimes a radical change. It’s important to anticipate these 
operations and prepare, both on the business side and on a personal level. We find that our 
clients can have very different, even complementary, projects. These can include 
philanthropic ventures, or simply continuing to invest in businesses or supporting growing 
businesses, for example as business angels. 
 
Conclusion:  
 
Julie Badaoui  
What we can take away from this study is that entrepreneurs have a strong attachment to 
their family, that they want diversified investments, particularly in private equity and ESG, 
and that the expansion of their businesses goes through internationalization. And for you, 
what would be the main lessons to take away from this report? 
 
Aurélien Drain  
Indeed, several important lessons emerge from this report. First, the international aspect: 
the internationalization of operations, whether at the time of sale or post-sale for 
reinvestment purposes. 
 
The second important point is the need for coordination: how to coordinate all the actors 
involved in the sale process, whether it's the notaries, the lawyers, the accountant, and of 
course the banker. 
 
Finally, how to involve children in the takeover of the business or simply in the transfer, 
valuation, and management of the family wealth. For all these reasons, private banking 
supports our clients before the operations, and of course, after these operations. 
 



 
 
 

  
 
 

 

PUBLIC 

Julie Badaoui  
Aurélien, thank you for these insights. If you would like to access the full report, it is 
available on our website hsbcprivatebankfrance.com 
 
Aurélien Drain  
And if you are thinking about selling your business or simply reflecting on the structuring or 
organization of your wealth assets, don’t hesitate to contact us. Our experts will be happy 
to assist you. 

 

Contacts Experts 

Aurelien Drain 
Private Banker Senior 
HSBC Private Banking France 
Email : aurelien.drain@hsbcprivatebank.com 

Julie Badaoui  
Head of Marketing   
HSBC Private Banking Luxembourg  
Email : julie.badaoui@hsbcprivatebank.com 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

https://urldefense.com/v3/__http:/hsbcprivatebankfrance.com__;!!LSAcJDlP!z5p7qjEGdqiV0kr3WmikAo7Sg6VhI8XOHmTRvOi3wpTp-z1gk5voUzNt0XzwlNxpSmSrtURFlSajwbP8GSe7IY5Vyr6oG-RkRQ$
mailto:julie.badaoui@hsbcprivatebank.com
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Note to the reader of this document. 
 
This video is published by HSBC Private Banking France, a branch in France of HSBC Private Bank 
(Luxembourg) S.A., for informational purposes only and is not contractual in nature. The information contained 
in this document does not constitute investment advice or an offer to buy or sell any financial product or service 
and should not be construed as such. Furthermore, this information is intended solely for individuals residing in 
countries where its use does not contravene local laws or regulations. Each investor is responsible for 
complying with the local laws and regulations applicable to them. If you have any questions regarding the 
information contained in this document, we invite you to contact your designated representative or, where 
appropriate, seek advice from your usual professional advisors. 
 
The content of this document is based on information obtained from sources deemed reliable but not 
independently verified. Although this information has been prepared in good faith, no express or implied 
representation or warranty as to its accuracy or completeness is or will be made, and no liability is or will be 
accepted by HSBC Private Banking France, the HSBC Group, or any of their respective officers, employees, or 
staff. The information is provided, opinions are expressed, and estimates are made based on our knowledge at 
the time of publication of this document and may be subject to change without notice, except where prohibited 
by legal or regulatory requirements. 
 
Before investing in a French or foreign Undertaking for Collective Investment (UCI) or a unit-linked product 
backed by a French or foreign UCI within life insurance and/or capitalization contracts, you must carefully read 
the French version of the Key Investor Information Document (KIID) and its prospectus. These regulatory 
documents are available upon request. Additionally, for life insurance and/or capitalization contracts, the 
Information Notice, general terms and conditions, and additional conditions applicable to clients of the French 
branch of HSBC Private Bank (Luxembourg) S.A. should also be reviewed. 
 
Before making any investment decision, it is your responsibility, with the assistance of your usual advisors, to 
ensure that the relevant investment products align with your experience, knowledge, financial situation, 
investment objectives, risk tolerance, and applicable regulations (including any local legislation to which you 
may be subject). 
 
Past performance is not indicative of future results and should be analyzed with caution. Investments are 
subject to market fluctuations and may increase or decrease in value, carrying the risk of capital loss. 
 
We remind you that under current regulations, individuals, associations, and non-commercial entities domiciled 
or fiscally established in France are required to declare, as part of their income or corporate tax returns, any 
accounts opened, held, used, or closed abroad, along with any related income. Additionally, individuals 
receiving investment income through such accounts must pay social security contributions and, where 
applicable, a withholding tax on income. Furthermore, under certain conditions, the portion of real estate assets 
represented by shares or units of companies or organizations held in these accounts must be declared for real 
estate wealth tax purposes if the account holders are liable for this tax. 
 
Moreover, under current regulations, individuals domiciled in France for tax purposes must declare, in their 
income tax returns, certain details regarding capitalization contracts and similar investments, particularly life 
insurance contracts, taken out with entities established outside France, including any income generated upon 
full or partial surrender. Additionally, these individuals must pay the required social security contributions 
related to their contracts. Finally, the surrender value of redeemable insurance contracts and capitalization 
bonds or contracts must be declared for real estate wealth tax purposes if the portion of their value represented 
by real estate assets is taxable and if the account holders are liable for this tax. 
 
Failure to comply with these obligations may result in tax reassessments and the imposition of penalties. For 
more details regarding your tax and reporting obligations, we recommend consulting an independent advisor. 
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In accordance with the provisions of the General Data Protection Regulation (EU) 2016/679 of April 27, 2016, all 
personal data is collected, processed, and stored in compliance with the Personal Data Protection Charter, 
which is accessible on the website: http://www.hsbc.lu/ 
If you would like further information about any of the provisions in this Personal Data Protection Charter, please 
direct your questions, comments, and requests to your usual contact or to http://www.hsbc.lu/, or contact our 
Data Protection Officer at the following address: HSBC Continental Europe – Data Protection Officer – 38 
avenue Kléber, 75116 PARIS, France, or dataprotection@hsbc.fr. 
 
Furthermore, in accordance with applicable regulations, all consumers have the option to register free of charge 
on the telephone solicitation opt-out list at www.bloctel.gouv.fr. Professionals are prohibited from making 
unsolicited phone calls to consumers who are registered on this list unless there is an existing contractual 
relationship. 
 
The private banking business can be conducted worldwide by various legal entities within the HSBC Group, in 
compliance with local regulatory requirements. The products and services described in this document may be 
offered by different HSBC Group companies. However, certain products or services may not be available in 
specific geographic areas. Additionally, some HSBC branches act as access points for HSBC Private Banking 
France but are not authorized to present or sell private banking products and services or to provide advice to 
private clients. Further information is available upon request. 
 
A complete list of private banking entities is available on our website: https://www.hsbc.lu/en-gb/private-
banking. 
 
© Copyright HSBC Private Banking France. ALL RIGHTS RESERVED. 
No part of this document may be reproduced, stored in a retrieval system, or transmitted for any purpose or by 
any means (electronic, mechanical, photocopying, recording, or otherwise) without the express written 
permission of HSBC Private Banking France, 38 avenue Kléber – 75116 Paris – +33 (0)1 49 52 20 00 – SIREN 
911 971 083 RCS Paris – VAT identification number: FR34911971083. 
 
HSBC Private Bank (Luxembourg) S.A. is a public limited company governed by Luxembourg law. Share 
capital: EUR 160,000,000 – RCS Luxembourg registration number: B52461 – Registered office: 18 Boulevard de 
Kockelscheuer, L-1821 Luxembourg. Site internet : https://www.hsbc.lu/en-gb/private-banking 
 
Bank and insurance intermediary registered with the Organisme pour le Registre des Intermédiaires en 
Assurances under number 2011CM008 (www.orias.fr). 
 
HSBC Private Banking France is a branch of HSBC Private Bank (Luxembourg) S.A. in France. HSBC Private 
Bank (Luxembourg) S.A. is authorized as a credit institution and is subject to the prudential supervision of the 
Commission de Surveillance du Secteur Financier in Luxembourg (CSSF) and is authorized to operate in France 
both under the freedom to provide services and through its branch. In addition to being primarily supervised by 
the CSSF in Luxembourg, HSBC Private Banking France is also subject to the oversight of the Autorité de 
Contrôle Prudentiel et de Résolution (ACPR) and the Autorité des marchés financiers (AMF). 
 
“Creating a world of opportunities.” 
HSBC Private Banking France, a branch of HSBC Private Bank (Luxembourg) S.A. in France. 
Address: 38 avenue Kléber – 75116 Paris, France – Tel: +33 (0)1 49 52 20 00 

http://www.hsbc.lu/
https://www.hsbc.lu/en-gb/private-banking

